
Dear [Boss’ Name],

I recently received information on the 2019 LIMRA LOMA International Agency Transformation Forum this 22-23 May in Shanghai, and would like to request your approval to register to attend.  I believe the Forum’s global agenda insights on recruitment, training, technology, productivity and management are very much in line with areas we are interested in staying competitive in, and I think this is a great opportunity to receive research, best practices, and tactical advice from international industry experts.  
All of the presentations at this event will encompass the theme of “From Quantity to Quality in China”, and planned topics include:
•	New Technologies Shaping the Life Insurance Landscape
•	Successful, Profitable Agency Distribution Models
•	Modern Recruitment Techniques for Hiring Productive Agents
•	Agent Activity Management and Training
•	Quality and Costmer-Centric Oriented Agency Operation Practice
•	Lessons Learned from U.S. Regulatory Changes
•	How Big Data Influences Product Development
•	Using Technology to Empower Agents
•	Contemporary Learning Formats

As an attendee, I will have full access to these presentations and others, along with panel discussions and various networking opportunities.  I will also receive access to copies of the presentations to refer back to after returning home, and would be happy to write a post-conference report detailing what I learned, to share those insights across our team and organization.

[bookmark: _GoBack]The registration fee is US$550 for LIMRA and/or LOMA members (or US$630 for nonmembers) if I register before 30 April (prices increase $100 after this date), and:

1) There would be no other costs involved because the conference fee includes daily meals and materials.
OR
2) Additional travel expenses would be approximately _____, based on the following expense breakdown: 

Airfare 			____________
		Transportation		____________
		Hotel 				____________
		Meals				____________

I believe the agenda content, combined with the opportunity to network and hear what our competitors are currently doing, will be of great value to our operation and hope you will agree that it is a worthwhile investment.

Thank you for your consideration, and please feel free to let me know if you have any questions or require more details before making a decision on whether to approve this request.  

Sincerely,

[Your Name] 

PS:  You can visit http://www.limra.com/IATF19 to see why it is worth the investment!
