
 
“The right person for the job”  
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Product positioning 

POS w/Client (in person or remote) 

Planning tools, illustration support 

Handling basic service issues 

Internal Wholesaler 

External Wholesaler 

Source: The Whole Team: The importance of the sales desk in the distribution model, LIMRA , 2015 

 

Percentage of advisors note their preferences for 
who can best provide specific wholesaler services 
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