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Engaging Face-to-Face

Synchronize 
yourself to the 

prospect's "warm-
up rate."

Establish equal 
power.

Flex your 
communication/ 

selling style.

Engage in 
meaningful 
small talk.

Employ 
calculated 

pauses.

Use 
comprehensive 
lead questions.

Make 
reinforcing 
statements.

Learn more at:

www.trustworthysellinginfo.com



