
• Establish more financial stability
• Become more familiar with financial services products
• Establish more employment stability
• Become more familiar with the financial services sales career

We recommend that you work on one or more of the 
following steps to improve your chances of success:

This assessment predicts your probability of success in an insurance or financial services 
sales career.  

Confidential Personal Feedback Report
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Based on our requirements and your responses to the Success Predictor, 
the results suggest this may not be the right time for you to continue to 
explore a financial services sales career with this company.

The result is not to suggest you wouldn’t be successful in another position in 
this industry, or in a sales position in another industry, or even in a sales 
career in this industry at another time. 

After working on the factors above, if you remain interested in pursuing this career, you might 
consider contacting someone in the office about the appropriate next steps.
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